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How to Talk to Anyone  

Leil Lowndes | Summary | 92 Little Tricks 

 
 
 
"How to Talk to Anyone: 92 Little Tricks for Big Success in Relationships," is a 
self-help guide offering practical advice on improving communication skills in 
social and professional settings. The author, Leil Lowndes, provides a series of 
techniques, categorized into various topics, aimed at enhancing 
communication, building rapport, and achieving personal and professional 
success. Each technique, presented in a concise and engaging manner, 
includes illustrative anecdotes and examples to demonstrate its application in 
real-life situations. The book encourages readers to master these "little tricks" 
to become more confident and influential communicators, ultimately leading 
to greater success in their interactions with others. 
 
 
Main Theme 
 
This book offers 92 techniques to improve communication and make a 
positive impact on anyone you meet, whether for business, social, or romantic 
purposes. It leverages body language, conversational skills, and psychological 
insights to help you achieve your goals in any interaction. 
 
How to Intrigue Everyone Without Saying a Word 

• First Impressions are crucial: “You only have ten seconds to show you’re a 
Somebody.” This section emphasizes the importance of nonverbal 
communication in establishing a positive image. 

• The Flooding Smile (Technique #1): Instead of an immediate grin, pause 
and soak in the other person's presence before letting a warm smile flood 
your face. This conveys sincerity and a special connection. 

• Sticky Eyes (Technique #2): Maintain steady eye contact, even after the 
other person finishes speaking, to demonstrate interest and respect.  

• Epoxy Eyes (Technique #3): This bold technique involves focusing on the 
listener, not the speaker, in a group conversation. Use with caution as it can 
signal intense interest or come across as intrusive. 
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• Hang by Your Teeth (Technique #4): Visualize hanging by your teeth from 
every doorway to maintain good posture, a hallmark of confidence and 
success. 

• The Big-Baby Pivot (Technique #5): Turn your body fully towards the 
person you’re meeting, mirroring the way we instinctively greet loved ones, 
to convey warmth and openness. 

• Hello Old Friend (Technique #6): Approach new people as if they are 
already cherished friends to project a welcoming and comfortable 
demeanor. 

• Limit the Fidget (Technique #7): Minimize nervous movements to avoid 
conveying anxiety or lack of confidence. 

• Hans's Horse Sense (Technique #8): Mimic the other person’s body 
language subtly to establish rapport and create a sense of connection.  

• Watch the Scene Before You Make the Scene (Technique #9):  Visualize 
yourself successfully interacting with people beforehand to boost confidence 
and prepare for a positive experience. 

How to Know What to Say After You Say "Hi" 

• Mastering Small Talk: The author acknowledges the discomfort small talk 
causes for many, but emphasizes its importance in forging connections.  

• Passion over Content: "It’s not all what you say, it’s how you say it." 
Enthusiasm and engagement can make even mundane topics captivating.  

• The Whatzit (Technique #12): Utilize an unusual item in your appearance 
or belongings as a conversation starter. 

• Never the Naked Job (Technique #16): When asked about your profession, 
avoid simply stating your job title. Instead, paint a picture of what you do 
and how you spend your time, piquing their interest. 

• What Do You Do—NOT! (Technique #24): To discover someone's 
profession subtly, ask, "How do you spend most of your time?" This shows 
genuine curiosity beyond mere networking. 

How to Talk Like a VIP 

• Nutshell Résumé (Technique #25): Prepare a concise and engaging 
description of your life and interests for social situations. 

• Vocabulary Expansion (Technique #26): Employ rich and varied 
vocabulary, but ensure the words fit the context and your personality.  

• Kill the Quick "Me, Too!" (Technique #27): Delay revealing shared 
interests to increase the impact of your connection. 

• Be a "You-Firstie" (Technique #28): Focus on the other person by using 
“you” frequently, showing genuine interest in their thoughts and feelings.  
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• The Exclusive Smile (Technique #29): Tailor your smiles to each individual 
in a group, reserving the most genuine and engaging smile for those most 
important to you. 

 
 
 
How to Be an Insider in Any Crowd 

• Scramble Therapy (Technique #38): Regularly engage in activities outside 
your comfort zone to gain diverse conversational material and connect with 
people from different walks of life. 

• Read Their Rags (Technique #41): Familiarize yourself with publications 
related to your target audience's interests to gain valuable insights and 
appear knowledgeable. 

How to Sound Like You're Peas in a Pod 

• Echoing (Technique #45): Mirror the specific language and terminology 
used by the other person to create a feeling of familiarity and connection.  

How to Differentiate the Power of Praise from the Folly of Flattery  

• Killer Compliment (Technique #55): For strangers you want to impress, 
identify a specific and unique quality to compliment them on, leaving a 
lasting positive impression. 

• Little Strokes (Technique #56): Use frequent, small compliments to boost 
the mood and confidence of those around you. 

How to Direct Dial Their Hearts 

• What Colour Is Your Time? (Technique #60): Before engaging in phone 
conversations, ask "What colour is your time?" to ensure you’re not 
interrupting something important and show respect for their schedule.  

How to Work a Party Like a Politician Works a Room 

• The Six-Point Party Checklist (Technique #71): Approach parties 
strategically by considering the who, when, what, why, where, and how to 
maximize your networking and social opportunities. 

• Rubberneck the Room (Technique #72): Make a memorable entrance by 
pausing at the doorway and taking in the scene, allowing others to notice 
your presence and giving you time to assess the environment. 
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• Come-Hither Hands (Technique #74): Keep your palms open and wrists 
visible to project a welcoming and approachable aura. 

• Tracking (Technique #75): Remember and reference small details shared by 
others to make them feel valued and demonstrate your genuine interest.  

• Eyeball Selling (Technique #77): Pay close attention to nonverbal cues to 
gauge the other person's engagement and tailor your approach accordingly.  

How to Break the Most Treacherous Glass Ceiling of All  

• See No Bloopers, Hear No Bloopers (Technique #78): Ignore minor social 
blunders and mishaps to put others at ease and project an image of 
composure and grace. 

• Tit for (Wait . . . Wait) Tat (Technique #82): Allow sufficient time to pass 
before asking for favours in return for your own, avoiding appearing 
transactional and allowing the recipient to enjoy the genuine act.  

 
 
 
Important Ideas/Facts 

• Subliminal communication plays a significant role in how people perceive 
and respond to you. 

• Body language can be more powerful than words in conveying your true 
intentions and feelings. 

• Active listening and genuine interest are key to building rapport and 
establishing strong connections. 

• Compliments and praise are powerful tools, but they should be specific, 
sincere, and appropriately timed. 

• By adapting your communication style to match the other person's 
preferences and personality, you can significantly enhance your ability to 
connect and influence them. 

This briefing document provides a comprehensive overview of the main 
themes and most important ideas in Leil Lowndes' book "How to Talk to 
Anyone." Implementing these techniques can significantly improve your 
communication skills and empower you to achieve your goals in various social 
and professional settings. 
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Glossary of Key Terms 

Flooding Smile: A delayed, genuine smile that spreads across the face, creating a 
stronger connection with the recipient. 

Sticky Eyes: Maintaining prolonged eye contact during conversation to convey 
attentiveness and respect. 

Epoxy Eyes: Focusing intently on the listener in a multi-person conversation, 
suggesting heightened interest in their reaction. 

Hang by Your Teeth: A visualization technique for achieving good posture by 
imagining hanging from an imaginary bit. 

Big-Baby Pivot: Turning your body fully towards someone to mimic a baby's 
undivided attention, conveying warmth and interest. 

Nutshell Résumé: A concise and engaging summary of your professional or 
personal life, crafted to make a memorable impression. 

Kill the Quick 'Me, Too!': Delaying the revelation of shared interests to enhance 
their impact and avoid appearing overeager. 

Anatomically Correct Empathizers: Matching your responses to the sensory 
language (visual, auditory, kinaesthetic) used by the speaker to establish rapport. 

Private Jokes: Shared inside references that create a unique connection and 
reinforce a sense of intimacy. 

See No Bloopers, Hear No Bloopers: Gracefully overlooking minor social blunders 
to smooth over awkward moments and maintain composure. 

Scramble Therapy: Engaging in unfamiliar activities and experiences to expand 
your knowledge base and improve your conversational skills.  

 
 


